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The fixed-rate mortgage remains ever popular in todays climate of lower interest rates. 

With mortgage interest rates hovering around 10 percent, the lowest rates home buyers have seen in years, fixed 
rate mortgages are a sure bet against rising rates. 

But although the fixed-rate mortgage has edged out adjustable rates for the moment, ARMS are still popular with 
many buyers who are seeking to maximize their house purchase today in hopes of a rising income tomorrow. 

Conventional 30-year mortgages still capture the fancy of most home buyers, but 15-year mortgages are a smart 
alternative for many. The total cost of a new house can be almost halved by buyers who are willing to spend a little 
more each month to cut 15 years off their mortgage. Along these same lines of thinking, some buyers have also 
turned to biweekly mortgage payments to speed up the equity process in their home. 

Whether fixed or adjustable, 15 year or 30 year terms, the dream of owning a house or moving into a more 
desirable house is becoming a reality for many. With lowered interest rates, business should continue to be 
"booming" for real estate agents and mortgage financiers this spring if current interest rates hold fairly steady. 
That's good news for everyone: buyers, sellers and 

the real estate industry. 

Michael H. Copley, senior area sales manager, Citicorp Financial Inc.: 

"Everyone's asking about the fixed rate mortgage. That* s typical of today's mortgage environment." 

But even with lowered interest rates there is still interest in adjustable rate mortgages, Copley said. 'There's still a 
demand for the ARM product. It allows people to qualify going into a house they might not be able to afford." 

He estimates that 60 percent of Citicorp's business is fixed-rate mortgages with the remaining percentage ARMs. 
"ARMs are far from dead." Of the fixed-rate mortgages, about 80 percent are for 30-year terms and 20 percent are 
for 15-year terms. 



Copley said that his firm has researched the possibility of offering biweekly mortgages and found "it's cumbersome 
from a systems standpoint and we didnt see any demand in Virginia." 

"It's going to be a wild zoo around here this spring," Copley predicts. 

"Our bookings are up 30 percent over last year. I think the volume is going to continue to be steady." 

Copley said he finds the average consumer "more sophisticated about what the products are and what they want 
. Then there are others who want the house and you try to fit them into the loan. We try to educate those who donV 
understand and more thoroughly explain to those who do understand. We try to make sure the choice is right." 

Down payments are "a bigger consideration now than a year ago because of PMI (private mortgage insurance) " 
Copley said. He said that the first year premium for PMI on a $100,000 30-year fixed mortgage is $1 ,000 with a*95 
percent loan. "Someone who puts more money down $anj&auA snmp mnn» y ^ monthly basi s." he pointed out 
Buyers who put down 20 percent or more do not have to pay PMI, which can bean importanTconsideration he 



Tom Thurman, assistant vice president, Lomas & Nettleton: 'The biggest 

thing right now is refinancing," Thurman said. "We're really swamped. We have so many (with mortaaaes* at 14 
percent and above looking for refinancing." ' 

Thurman said adjustable rate mortgages have been offered "but they pick the fixed rates 99.9 percent of the time 
. Fifteen year mortgages are still going good. I keep hearing things should be on a downswing until May. 
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The rates right now are pretty good" 

On one recent afternoon, Thurman said the majority of 30-year government insured mortgages were being offered 
at 10 percent and 1 1/2 points and 15- year mortgages were 9 1/2 percent with 1 3/4 points. Conventional fixed 
rates were a little higher "but not much. Why wouldn't they want that over variables?" 

Peggy Zeigler, vice president, Heritage Savings & Loan: "The demand is 

for fixed rates, especially the 15 year mortgage. Rates are great. Unless rates move up I think that anyone who 
qualifies will go for a fixed rate." 7 

Ms. Zeigler gave examples of payments on a $50,000 mortgage based on interest rates recently On a 15-vear 
mortgage, principal and interest on the $50,000 at 9.75 percent interest would be $529 a month. On a 30-year 
mortgage, principal and interest on the same amount at 10 percent interest would be $438 a month. 

S?Si?2 d m ° St pe ° ple decidin 9 on a 15 V ear mortgage think they are going to be in their house for a while 
"With the 30 year mortgage, they want the absolute lowest payment or they're thinking they're goina to be 
transferred or getting a bigger house." a y 

"We think this spring is going to be a real blockbuster." 

Phil McEwen, branch manager, United Virginia Mortgage Corp.: "Our January and February volume has been 
almost double that of last year. A great deal of that business is refinancing. But with rates in the range they are the 
real 

estate business ought to be good this summer. I don't see any significant increase or drop in interest rates" in the 
near future, he said. 

Mortgage financing has been "almost all fixed rate," McEwen said. 

"Shorter terms and the biweekly are still popular for people wanting to shorten their loan term. Most go to the 1 5 
year instead of the biweekly at the moment, he said. " 

f.KSHVf^^f 96 , 8 W6re ? cen1ly J b .? ing offered at 1/2 Percent below fixed rates, McEwen said. "You 
just need a 2 percent to 3 percent spread between fixed and adjustables to see them get popular." 

Terri Soloman assistant vice president, Lincoln Savings & Loan Association: "Ninety percent of our business is 
eitner fixed rate (mortgages) and government (insured mortgages). There's very little interest in 

adjustables right now. 

"We're expecting a good spring. Currently we're below 9 7/8 percent on a 
1 5 year fixed. So there is a lot of demand for that right now." 

5i^57L« 8 f If * ere iS a ' S ° int6 ? St '"J 5 year mor, 9 a 9 es since "to rates are down so they can qualify for more 
payment. Most buyers come in and say they want a fixed rate mortgage, she said. The advantages of a 

mn^nrl ,nS K Ur l d mortga 9 e - '"elude assumability and qualifying ratios are higher than on conventioanl 

mortgages so the buyer can purchase more house. M»ii»eiwoani 

SS^SSiJi 0 " g ° vemment ins , ured mortgages is that $72,450 is the top loan amount for this area. 
Conventionals can be done quicker and (the buyer) can borrow more money." 
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